
 

 

Agricultural Financing Options.  
 
Read the series of articles about different agricultural financing options and answer the following 
questions.  
 
Questions 
1. Name the finance companies discussed in the document.  

 
2. Why is it vital for farmers and contractors to consider all machinery financing options in the 

current economic climate? 
 
3. How can modern technology influence the decision to invest in new agricultural machinery? 
 
4. What are the key factors an agribusiness should consider when determining its borrowing 

requirements for new equipment? 
 
5. What options are available to help agribusinesses manage their borrowing if they have limited 

capital or need to protect their equity? 
 
6. How is the cost of a financing proposal typically determined by agricultural lenders? 
 
7. What resources can a borrower contribute toward the cost of a new machinery proposal? 
 
8. How do tailored financial packages help both the borrower and lender assess the risk of a new 

proposal? 
 
9. In what way does the cost of making a change (investment) impact the assessment of business 

equity? 
 
10. If you were wanting to purchase a combine harvester, which of the finance options would be the 

best to utilise? 
 
  





























 

 

Answers 
 
1. Name the finance companies discussed in the document.  

➢ Krone Finance: Offered through Tulloch Farm Machines, they provide tailored financial 
packages and use a "matrix rate" where customers can choose interest rates based on their 
deposit and loan term. 

➢ CNH Industrial Capital: The financial services arm of CNH Industrial, supporting 
agribusinesses using Case IH, New Holland Agriculture, and Case Construction Equipment. 

➢ John Deere Financial: Provides financing for both new and second-hand equipment, including 
products from other manufacturers, to help farmers keep their fleets modern. 

➢ AGCO Finance: A joint venture between De Lage Landen (DLL) and AGCO, supporting brands 
like Fendt, Valtra, and Massey-Ferguson. 

➢ Claas Financial Services: A division of De Lage Landen (DLL) and a member of the Rabobank 
Group, specializing in operating leases and other flexible financing options for Claas 
equipment. 

➢ UDC Finance: Offers a range of asset finance products, including fixed and floating interest 
rates and seasonal payments. 

➢ Crediflex: Acts as a financial broker and partner, offering tailored solutions and pre-approved 
credit limits for rural contractors. 

➢ Heartland Bank (MARAC Finance): Mentioned as a provider through which Krone financing 
can be available. 

➢ Speirs Finance: This company is a long-standing asset finance partner for the rural sector, 
offering tailored solutions and specialized industry knowledge for farmers and contractors. 

➢ Westland Finance: Known for its regional focus, Westland Finance provides localized support 
and flexible financial products designed to help agricultural businesses manage cashflow 
through seasonal cycles. 

 
2. Why is it vital for farmers and contractors to consider all machinery financing options in the 

current economic climate? 
It is vital because agribusinesses face significant "ups and downs" and "uncertain economic 
times". Paying close attention to the bottom line and exploring all financing options allows an 
agribusiness to maintain a modern, reliable fleet, which is essential for maximizing productivity 
and ultimately boosting the "all-important bottom-line". 

 
3. How can modern technology influence the decision to invest in new agricultural machinery? 

As machinery continues to "advance in complexity," investing in new equipment allows 
agribusinesses to take advantage of technological advancements. This can improve service 
quality and efficiency, such as being able to complete work on farms in a "timely manner" to 
minimize interruptions to operations. 

 
4. What are the key factors an agribusiness should consider when determining its borrowing 

requirements for new equipment? 
Agribusinesses should evaluate their specific needs, such as: 
• Anticipated usage: For example, requiring machines that can run for "6000 hours with 

absolutely no fuss". 
• Growth goals: Assessing if the investment will allow the agribusiness capacity to grow, such 

as increasing silage production from 250 ha to 2800 ha. 
• Cashflow seasonality: Identifying payment options that suit the "unique income cycles" and 

seasonality of the farm. 
 



 

 

5. What options are available to help agribusinesses manage their borrowing if they have limited 
capital or need to protect their equity? 
Options include: 
• Operating Leases: These allow access to new technology without "dipping into your capital or 

affecting your equity position," which protects credit lines for other inputs like crop or 
livestock. 

• Flexible Deposits: Some lenders offer "no-deposit" options which may suit contractors who 
need to scale up their fleet quickly as they pick up additional work. 

 
6. How is the cost of a financing proposal typically determined by agricultural lenders? 

Costs are often determined through a "matrix rate" where customers choose an interest rate 
based on: 
• The deposit (or trade-in) available. 
• The loan term (e.g., 24, 36, or 48 months). 
• For operating leases, repayments are based on the purchase value, anticipated annual 

usage, and the fair market value at the end of the term. 
 
7. What resources can a borrower contribute toward the cost of a new machinery proposal? 

Borrowers can contribute: 
• Cash deposits: Higher deposits (e.g., 30% or 40%) often incentivize a "better interest 

rate". 
• Trade-ins: Utilizing existing machinery as a deposit toward the new purchase. 
• Equity: Using existing business equity to secure financing while maintaining a line of 

credit for other operational outgoings. 
 
8. How do tailored financial packages help both the borrower and lender assess the risk of a new 

proposal? 
Tailored packages allow for repayment schedules that match "income periods," ensuring 
repayments occur just after "income goes in". This "fixed-rate" certainty helps farm businesses 
manage the risks associated with "inflation" and "rising interest rate markets". 

 
9. In what way does the cost of making a change (investment) impact the assessment of business 

equity? 
By choosing options like an operating lease, the cost of using machinery becomes a "fully tax-
deductible operating expense" rather than a capital debt. This allows the agribusiness to upgrade 
to the "latest technology" without negatively affecting their "equity position," thereby 
maintaining financial flexibility for other parts of the business. 

 
10. If you were wanting to purchase a combine harvester, which of the finance options would be the 

best to utilise? 
The "best" finance option for a combine harvester depends on your specific agribusiness goals, 
such as ownership, tax efficiency, or cashflow management. 
 
Here is a breakdown of the most suitable options for "big-ticket" machinery like combine 
harvesters: 
a. Operating Leases (Best for Tax Efficiency and New Technology) 
For high-value machinery like combine harvesters, Claas Financial Services highlights that 
operating leases are increasingly common. 
Tax Benefits: The entire cost of using the machinery becomes a fully tax-deductible operating 
expense, rather than just claiming interest and depreciation. 



 

 

Equity Protection: This option allows you to access the latest technology without affecting your 
equity position or dipping into capital, which preserves credit lines for other inputs like livestock 
or crops. 
Flexibility: At the end of the term, you can choose to return the machine or upgrade to the 
newest model, ensuring you always have the most advanced technology. 
Budgeting: Payments are fixed and there is no high upfront investment, making it easier to 
prepare accurate budgets. 

 
b. Manufacturer-Operated Financing (Best for Streamlined Purchasing) 
If you are looking for a simplified process, several major brands offer specialized internal 
financing: 
John Deere Financial: They are recommended for their low interest rates and deep 
understanding of the industry.  
CNH Industrial Capital: They offer fixed-rate finance which provides certainty against rising 
interest rates. Because they know the specific machinery sold through Case IH and New Holland, 
they can streamline the purchase process. 
AGCO Finance: Offers the ability to lock in a finance rate on forward orders, which is beneficial 
for managing supply chain delays. 
 
c. Tailored "Matrix Rate" Loans (Best for Low Interest Rates) 
If you have a significant deposit or a trade-in, Krone Finance offers a "matrix rate" system. 
This allows you to choose your interest rate based on your deposit (e.g., 20%, 30%, or 40%) and 
the loan term. Higher deposits are incentivized with significantly lower rates, such as 2.45% for a 
24-month term with a 40% deposit (based on 2022 figures). 
 
Recommendations 
➢ Choose an Operating Lease if you want to maximize tax deductions and upgrade your 

harvester frequently without carrying heavy debt on your balance sheet. 
➢ Choose John Deere or CNH Industrial Capital if you want specialized, fixed-rate support from 

people who specifically understand the machinery you are buying.  
➢ Choose a High-Deposit Loan if you have the capital available and want to secure the absolute 

lowest interest rate possible. 
 


	Agricultural Financing Options.pdf
	Agricultural Finance.pdf
	Agricultural Financing Options
	Agricultural Financing Options
	Agricultural Financing Options

